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Dear Members,

2017 was a year of transitions in 
our Industry and among our members.  
Transition has been part of the Industry for 
a number of years now, sometimes subtle, 
sometimes bold, but seemingly always 
present.  I will discuss these member 
transitions, but it was also a great year 
for the organization as we had a fantastic 

meeting in London in the spring and launched several new initiatives for 
the Global Health work of the IFPW Foundation.

2017’s transitions were particularly impactful to IFPW’s membership 
representatives as we have experienced retirements and changes due 
to M & A activity.  This year’s letter is coming out a little later than usual 
as we have been awaiting a somewhat stable point so that we can share 
the changes with you. 

At the IFPW Board level, I am saddened to report to you that we are 
saying goodbye to Eric Zwisler, Cardinal China; Paul Julian, McKesson 
and Juan Mulder, Quimica Suiza.  It is difficult to express the level of 
appreciation from our organization and from me, personally, for Eric, Paul 
and Juan.  Each of these gentlemen provided great support to IFPW and 
to the IFPW Foundation.  I hesitate to list the individual contributions of 
each as they have been extensive over the years.  Suffice it to say that I 
will miss their wisdom, judgement and counsel more than I can express.  
We wish them the best as they move on to the next adventures in their 
lives and of course, they are welcome to come back and visit and be 
amongst us at any time.

We also bid farewell to Dale Smith, as HD Smith was acquired in the 
U.S. and Eero Hautaniemi, who left Oriola-KD in Finland. 

I believe that change brings opportunity and as a result of these 
changes we are also welcoming new members and new member 
representatives.  Brian Tyler, Chairman of the Management Board and 
Labor Relations Director, will join the IFPW Board as the representative 
from McKesson EU.  Robert W. Andersson, CEO of Oriola-KD, will also 
be joining the Board.  The Cardinal seat on the Board will be filled by 
the new leader of the Pharmaceutical segment, once appointed.  We 
welcome Brian and Robert and look forward to their participation with 
IFPW!

We also welcomed 2 new members in 2017, Russian wholesale and 
retail group C.V. Protek and multinational manufacturer Pfizer.  We look 
forward to collaborating with these organizations and continuing to grow 
the IFPW network in the coming year.

2017 was also a busy and meaningful year for IFPW Foundation 
as it continued its partnership with Gavi Alliance, took a leadership 
position with the Fight the Fakes campaign against falsified medicines, 

and developed new relationships within the Global Health circles to 
share the expertise and capabilities of our sector.  The support provided 
to Gavi came in the form of scholarships for Master’s, Bachelor’s and 
short course programming around supply chain management topics 
that was delivered through the 2 supported training centers in Africa, 
located in Benin and Rwanda, respectively.  In addition, IFPW members 
actively supported, with both in-kind and financial contributions, the STEP 
leadership development course which was offered to EPI Managers in 
Gavi-priority countries.  The STEP program will be a focal point of the 
Gavi partnership in 2018 and beyond and an IFPW-member-secondee 
will be positioned in Geneva to further support this important activity.

The year also saw IFPW Foundation assume the role of Secretariat 
for the Fight the Fakes campaign.  In October, the 35 partners - including 
the newest partner, National Association of Boards of Pharmacy (NABP) – 
met in Brussels for the first-ever convening of the group who are attempting 
to raise awareness around the dangers of falsified medicines, empower 
those who have been exposed to counterfeited drugs and encourage 
others to “join the fight”.  As a result, new workgroups will be established 
in 2018 around projects that align with the campaign’s objectives and 
www.fightthefakes.org will continue to serve as a repository for relevant 
updates and materials.  As the Foundation’s work in 2018 continues we 
will share exciting new opportunities for member engagement so please 
consider involving your company and people in these activities. 

IFPW’s meeting last year in London received very high marks from 
you, our members. The speakers put in a great deal of time and effort into 
their presentations.  They provided insights into their topics which couldn’t 
be gained elsewhere, making the 2017 CEO Roundtable a memorable 
and productive meeting.  We strive to keep the bar high and bring quality 
programs to our 2018 meetings.

The 2018 CEO Roundtable in New York and 2018 GMM in 
Washington, DC. are our headline events for the year.  I think you’ll be 
pleased with the meeting venues and the content.  We are very excited 
to welcome you to these events and know that they will provide good 
opportunities for networking and education.

In closing, I’d like to reiterate that IFPW is a member driven 
organization.  We are here to meet the needs of the membership in these 
times of transition.  We look forward to spending time with you at our 
upcoming events to learn more about how we can serve you and your 
business. 

As always, thank you for your ongoing support.

With warmest regards,

Mark

From the President's Desk...
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Ken Suzuki
VITAL-NET Inc.

Keisuke Nakakita
Nakakita Yakuhin Co. Ltd.

IFPW programs thrive with the help and involvement of its members 
and guided by the Board of Directors and their vision through the 
association's strategic plan.  The Directors representing the four regions 
of IFPW's membership during 2016-2018 are:

IFPW Board of Directors...

Asia & Australia

Europe, Middle East & Africa

Ornella Barra
Walgreens Boots Alliance

Maria Luisa Macchiavello
Droguería del Sud S.A.

Elias Salomon Nader
Fármacos Nacionales, S.A. de C.V.

Latin America

Steve Collis
AmerisourceBergen Corporation

IFPW Chairman

United States & Canada

Chuncheng Wang
China Resources

Pharmaceutical Group
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Jon Giacomin
Cardinal Health Inc.

Zhiming Li
Sinopharm Group Co., Ltd.

Robert Andersson
Oriola-KD

Brian Tyler
McKesson EU

IFPW's Mission...
The International Federation of Pharmaceutical Wholesalers' (IFPW) 

role is to help its members and stakeholders advance the safe, efficient and 
continuous access to pharmaceuticals worldwide through the promotion 
of good distribution practices and services.

The Board of Directors has developed the following strategic objectives 
for 2016, ensuring all industry leaders in the pharmaceutical supply chain 
are involved.

Improve the image and promote the value proposition of full-line 
wholesalers to all stakeholders.
Strengthen key stakeholder relationships through engaging in mean-
ingful and relevant dialogues.
Participate in initiatives to improve access to medicines and/or ad-
vance global health
Continue to serve as the industry's international networking and 
information platform.

IFPW's member companies span the following 17 countries and are 
segregated within four geographical regions.  

Argentina
Australia
Austria
Belgium
Brazil
China

Finland
France
Hong Kong
Japan
Korea, South
Mexico

Russa
South Africa
Switzerland
United Kingdom
United States

IFPW membership is classified by four membership categories:
Association - A national pharmaceutical distributors’  organization. For 

countries which have no national trade association, the pharmaceutical 
distributor doing in excess of 50 percent of the wholesale trade would be 
considered an association member.  There are five National Association 
members. 

Wholesaler/Distributor - Individual pharmaceutical wholesale firms that 
participate directly in IFPW. There are twenty-five (25) wholesaler members.  
Most major wholesalers/distributors participate in IFPW.  

Manufacturer - Suppliers of ethical pharmaceutical and proprietary 
medicines and  producers of other products distributed by pharmaceutical 
wholesalers.  There are six Manufacturer members.

Service Organization - Firms which provide a service, product or value 
to distributors for the distributors’ internal use.  There are four Service 
Organization members. 
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ASIA & AUSTRALIA
 Baheal Pharmaceutical Group 
 China Resources Pharmaceutical
      Commercial Group
     EBOS Group 
     Medipal Holdings Corporation
 Nakakita Yakuhin Co., Ltd.
 Sinopharm Group Co., Ltd.
 Toho Holdings Co., LTD
 VITAL-NET Inc.
 Zuellig Pharma Asia Pacific

LATIN AMERICA
 Droguería del Sud S.A.
 Fármacos Nacionales SA de CV
 Nadro, S.A. de C.V. 
 Profarma Distribuidora de Produtos 
        Farmacêuticos S/A
 SantaCruz Distribuidora

EUROPE, MIDDLE EAST & AFRICA
 Eurapharma 
 Imperial Health Services 
     Oriola-KD Corporation    
 Parazelsus Ltd
 CV Protek Firm

UNITED STATES & CANADA
 AmerisourceBergen Corporation
 Cardinal Health Inc.
 McKesson Corporation
 Walgreens Boots Alliance

IFPW Manufacturer Members

 A&Z Pharmaceuticals
 Bayer Healthcare Pharmaceuticals
 GlaxoSmithKline
 Merck Inc.
 Mylan Inc.
 Pfizer Inc.

IFPW Service Members
 Crecon Research & Consulting
 IQVIA
 KNAPP AG
 Porzio Life Sciences

IFPW Association Members
 China Assoc. of Pharmaceutical Commerce (CAPC)
 Federation of Japan Wholesalers Association (JPWA)
 GIRP The European Healthcare Distribution Association
 Healthcare Distribution Alliance  (HDA)
 Korea PHarmaceutical Distribution Association (KPDA)

IFPW Wholesale Members
(by region)...
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2017 Members in the News...

January
Walgreens Boots Alliance reported and EPS of US$1.10 per share for its 

first quarter fiscal year 2017, up 6.8% year over year. Net earnings of US$1.05 
billion decreased 5% from US$1.11 billion compared to the prior year quarter 
and total sales were down 1.8% at US$28.5 billion. Concerning WBA’s merger 
with Rite Aid, the company said it had no back-up plan should U.S. antitrust 
regulators reject the US$9.4 billion merger.

In a recent article published by the The Healthcare Research Foundation 
(formerly The Center for Supply Chain Research and part of the Healthcare 
Distribution Alliance), nearly 94% of the total U.S. prescription drug sales 
(approximately US$407 billion) were passed through HDA member wholesalers 
and distributors in 2015. The newly released the information is included in the 
87th edition of the HDA Factbook: The Facts, Figures and Trends in Healthcare 
(2016-2017). This year’s edition is now available for complimentary download 
through HDA’s Foundation website (www.hdafoundation.org).

McKesson Corporation has completed the acquisition of Rexall Health 
for US$1.7 billion (net after certain price adjustments, store divestitures and 
tax benefits.) The acquisition follows an agreement reached with Competition 
Bureau of Canada and subsequent approval under the Investment Canada Act. 
McKesson will acquire approximately 470 retail pharmacies after divesting stores 
in 26 local markets identified by the Competition Bureau of Canada. Separately, 
McKesson has also announced that Domenic Pilla has been appointed CEO of 
McKesson Canada and will report to Paul C. Julian, Executive Vice President and 
Group President (and IFPW board member). Mr. Pilla will assume responsibilities 
for McKesson’s retail and distribution business in Canada.

The Supervisory Board of Celesio AG has appointed Brian Tyler to 
the position of Chairman of the Management Board, effective 1 April 2017. 
Tyler will succeed Marc Owen, who has decided to retire after 15 years with 
McKesson. Mr. Owen has been Chairman of the Management Board of Celesio 
for nearly three years. Mr. Tyler has also served as President of North American 
Pharmaceutical Distribution and Services for McKesson U.S. Pharmaceutical, 
McKesson Medical-Surgical, and McKesson Specialty Health, as well as 
Executive Vice President of Corporate Strategy and Business Development.

Leading wholesaler, healthcare services and information technology 
company, McKesson Corporation and Change Healthcare Holdings Inc. (a 
leading provider of software and analytics, network solutions and technology-
enabled services) have announced their previously announced new healthcare 
company will be named Change Healthcare. The newly-formed entity 
will combine McKesson Technology Solutions with virtually all of Change 
Healthcare’s business. Rollout of the new brand will occur over the 12 months 
following the close of the transaction.

Dr. Carsten Brunn, previously head of Bayer Pharmaceuticals’ 
commercial operations in Japan (since 2013), has been named President 
of Bayer’s pharmaceuticals business in the Americas, including the United 
States, Canada, Central America and South America. He will report to Dieter 
Weinand, member of the Board of Management of Bayer AG and President of 
the Pharmaceutical division.

February
AmerisourceBergen Corporation (ABC) announced increased revenues 

of US$38.2 billion, an increase of 4%, for the first quarter of FY2017. ABC’s 
pharmaceutical distribution segment (including AmerisourceBergen Drug 
Corporation and AmerisourceBergen Specialty Group) rose 3.9% to US$36.6 
billion. ABSG revenues surged 10.3% year over year, and total revenues for 
AmerisourceBergen Consulting Services, WorldCourier and MWI Veterinary 
Supply were up 5.4% to US$1.7 billion. Separately, MailMyPerscriptions.
com (America’s only wholesale pharmacy service) announced a strategic 
pharmaceutical distribution agreement with AmerisourceBergen. Through this 
agreement, MailMyPrescriptions.com will be able to offer its members the same 
generic prescription drugs offered by Publix and Walgreens (both also supplied 
by AmerisourceBergen) at the same price.
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2016 MEMBERS IN THE NEWS...

February (continued)
McKesson Corporation reported revenues for its third quarter ended 

December 31 of US$50.1 billion. The results included pre-tax charges of US$3 
million related to the company’s cost alignment plan previously announced in March 
of 2016. Distributions Solutions GAAP operating profit was US$813 million and 
GAAP operating margin was 1.64%. Third quarter adjusted operating profit was 
US$809 million on a constant currency basis, down 24% year over year. Also on 
January 24, 2017, McKesson entered into an agreement to purchase CoverMyMeds 
for approximately US$1.1 billion. CoverMyMeds, a privately-owned company, 
provides electronic prior authorization solutions to pharmacies, providers, payers 
and pharmaceutical manufacturers.

Walgreens Boots Alliance has partnered with WPP (and selected a team 
of WPP agencies aka “Team WBA”) to assist with the operation and development 
of multiple marketing and communications channels for its retail and wholesale 
businesses as well as its health and beauty product brands. “We are very pleased to 
confirm this new partnership and WPP and the creation of Team WBA,” stated WBA 
Executive Vice Chairman and CEO Stefano Pessina. “We have grown so rapidly, 
so too have our marketing and communications needs, and this multidimensional 
model and new way of working will better support our vision for the company 
and future growth plans.” Team WBA will provide a variety of services, including 
traditional and digital advertising, media investment management, promotion and 
relationship marketing, public affairs and media relations/ communication for the 
enterprise.

Merck & Co. announced that it will offer more detail regarding its U.S. pricing 
practices in an effort to provide more transparency. The company figures will be 
released on its website on February 3rd, and will show an average increase of 
9.6% and an average net price increase of 5.5%.

Walgreens Boots Alliance and Rite Aid extended their merger agreement 
in which Walgreens Boots Alliance will acquire all outstanding shares of Rite Aid. A 
new deal was also restructured that would value Rite Aid at approximately US$6.8 
billion to US$7.4 billion (down from the initial acquisition cost of US$9.4 billion.) 
WBA will be required to divest up to 1,200 Rite Aid stores and certain additional 
related assets for regulatory approval. The companies agreed to extend the end 
date under the previously announced agreement from January 27 to July 31.

Cardinal Health reported fiscal results for Q2 2017. The company reported 
that revenue increased 5% to US$33.1 billion while GAAP operating earnings 
decreased 4% to US$542 million while non-GAAP operating earnings decreased 
4% to US$701 billion. Separately, Chairman and CEO George Barrett was elected 
Chairman of the Health Leadership Council and will serve a two-year term. The 
Health Leadership Council represents an alliance of companies from across all 
sectors of American Healthcare. He succeeds Susan DeVore, President and CEO 
of Premier.

Toho Holdings Co., Ltd. announced its consolidated financial results for 
the first three quarters of 2017. Total net sales were US$ 8.28 billion, a decrease 
of 3.2% year over year. Measures to reign in medical expenses culminated in a 
7.8% reduction in the NHI drug prices including exceptions to repricing measures 
for market expansion in April 2016. The company also promoted a shift to value-
added services by continuing to provide customer support systems and services 
in an effort to contribute to the establishment of a comprehensive health system.

Global information and technology services company QuintilesIMS reported 
financial results for 4th quarter and for year-end 2016 ended December 31st. 
Revenue was US$1.95 billion for the 4th quarter and US$5.36 billion for the full 
year, while full year combined company revenue was US$7.78 billion, an increase 
of 7.8% on a constant currency basis and 7.4% at actual foreign exchange rates. 
“For our 1st quarter as a combined company, we delivered a strong operational 
performance and achieved financial results in line with or above our targets.” said 
Chairman and CEO Ari Bousbib, “The post-merger integration is advancing well 
and we are pleased with the results.”
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March
New Zealand wholesaler and distributor EBOS Group reported strong 

first-half earnings, including double-digit revenue and profit growth. The company 
announced an unaudited net profit of NZD$68.8 million (US$48.4 million) for 
the six months ending December 31, 2016. This follows significant growth in its 
Healthcare and Animal care divisions in both Australia and New Zealand. Group 
revenue was up 17% to NZD$4 billion (US$28.1 billion).

More than 50 of Walgreen’s local specialty pharmacies have been desig-
nated as cancer-specialized locations. Each location will be led by pharmacists 
and pharmacy technicians with advanced cancer training and expertise. Phar-
macy staff has completed a cancer-focused curriculum of advanced education 
courses focusing on colorectal, lung, prostate and breast cancer, as well as 
various blood cancers. The goal is to be sure patients get the medications 
and information they need to stay informed about their disease. South African 
logistics group Imperial Holdings will buy a 70% stake in Kenyan pharmaceuti-
cal distributor

AmerisourceBergen Executive Vice President James Frary has been 
named Chairman of the North Texas chapter of CEO’s Against Cancer. In this 
volunteer position, he will focus on a variety of issues facing working profession-
als across the northern half of the states, including improving employee health, 
workplace productivity and health care costs.

The Innovation Network Corporation of Japan (INCJ) has partnered 
with Takeda Pharmaceuticals and wholesaler Medipal Holdings to form a 
biotech venture valued at ¥10 billion (US$88.25 million).  The new company 
will be named Scohia Pharma and is slated to launch its operations on April 1, 
2017.  The joint company will be located in Takeda’s Shonan Research Center 
in Fujisawa.  Each company will own an equity stake in the company, with 
majority ownership by the INCJ (70.5%.)  Takeda’s and Medipal’s stake will be 
19.5% and 10% respectively.  The new company will initially focus on renal, 
metabolic and cardiovascular areas, but will work to expand to other areas in 
the future.

U.S. wholesaler Cardinal Health has been recognized by the National 
Association for Female Executives (NAFE) as one of the nation’s best 
workplaces for female advancement.  Cardinal’s employee resource groups, 
mentoring programs, sponsorship and leadership programs, and its co-ed 
speakers’ bureau were specifically highlighted.  This is the sixth consecutive 
year that Cardinal Health was listed among the NAFE Top 60 Companies.  
Cardinal was also named the winner of the Healthcare Distribution 
Alliance’s 2017 Distribution Management Award for its ergonomically friendly 
and timesaving upright refrigerated unit.  This annual award was presented at 
HDA’s Distribution Management Conference earlier this month in Palm Desert, 
CA.

In an effort to boost its presence in China, German life sciences company 
Bayer AG is seeking business opportunities in healthcare and agriculture. 
In 2016, Bayer invested US$106.4 million to extend a pharmaceutical 
manufacturing plant in Beijing. Celine Chew, President of Bayer Group in China, 
stated “China is the third-largest market for Bayer globally and an important 
driver for growth of our business. The main business opportunities for Bayer in 
China are in areas that contribute to the nation’s healthcare, agriculture, and 
better quality of life goals.”  These goals are outlined in the Health China 2030 
Initiative, announced by China’s President, Xi Jinping, in August.
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2016 MEMBERS IN THE NEWS...

April

Zuellig Pharma Malaysia has been chosen by Taiho Pharma Singapore 
Pte. Ltd. as the sole distributor for TAS-102 (trifluridine and tipiracil, aka 
“Lonsurf” in the Japanese, U.S. and European markets.)  This prescription 
oral drug is used in colorectal cancer patients who have failed to respond to 
traditional chemotherapy.  Taiho plans to file new drug application for TAS-102 
in Malaysia in 2017.

U.S. wholesaler Cardinal Health has moved a step closer to its 
acquisition of medical device maker Medtronic.  The deal, expected to be US$6 
billion, would streamline Medtronic’s portfolio following the 2014 acquisition of 
Covidien.  An agreement for the sale could be announced later this month, 
according to sources, who asked not to be identified since the negotiations 
are confidential.

Oriola-KD Corporation (Finland) and Kesko Corporation have signed 
a joint venture agreement to build a new store chain aimed at comprehensive 
wellbeing.  The first phase will include the building of 100 new store, as well 
as an online store, and will open in the Fall of 2017.  Future expansion plans 
include pharmaceuticals if current legislation is amended.  Both parties will 
have 50% ownership interest in the new company.

In a recent presentation, AmerisourceBergen’s Executive Vice 
President, Peyton Howell, emphasized the importance of pharmaceutical 
distributors in today’s market, particularly for small pharmacy chains and 
independent drug stores.  Large wholesalers are vital because of their ability 
to provide resources that allow community pharmacies to stay competitive, 
specifically in areas such as specialty pharma. Because of the influence 
of these wholesalers, biotech manufacturers can see the importance of 
community pharmacies as a vehicle to get their products to market. Howell 
said, “We share data that we collected about how well community pharmacies 
were already performing in caring for hepatitis C patients who were taking 
older products. That information opened everyone’s eyes as to how much 
specialized care is appropriate in the community pharmacy setting.”  Ms. 
Howell gave her presentation at the 2017 NACDS Regional Chain Conference.

U.S. wholesaler McKesson announced the launch of a new whitepaper 
in conjunction with its sponsorship of the CBI Conference.  In the whitepaper, 
McKesson discusses how brands can combat nonadherence effectively 
though the integration of behavioral coaching into comprehensive support 
programs designed around the patient. “The convergence of drug prices and 
patients’ rising financial obligations increases the likelihood of medication 
nonadherence by patients.  Fortunately, there are effective tools to mitigate the 
risk of financially motivated primary fill abandonment,” stated Reagan Tully, VP 
of product strategy for McKesson Specialty Health. Tully led the conference 
session “Formulary Breakthroughs – Moving Beyond Co-Pay Programs to 
Encourage Collaboration and Improve Patient Outcomes.”  In separate news, 
McKesson Canada will take over all outstanding shares of Uniprix (Canada), 
pending sharholder and Competition Bureau of Canada approval.  Uniprix 
generates annual sales of over US$1.6 billion and its banners - Uniprix, Uniprix 
Santé and Uniprix Clinique - extend across 375 pharmacies in Quebec.

Walgreens and Prime Therapeutics have closed their deal to form 
a combined central specialty pharmacy and mail services company, the 
companies announced on April 3, 2017.  The new company, AllianceRx 
Walgreens Prime will be based in Orlando, Florida and will be led by Joel 
Wright, a 25-year veteran of Walgreens.  Guillermo Sollberger will serve as 
Chief Operating Officer, and Alex Katen will take on the role of Chief Financial 
Officer.  The AllianceRx Walgreens Prime brand will be rolled out in the coming 
months throughout the marketplace.

Walgreens Boots Alliance has announced the appointment of José 
Almeida, Chairman and CEO of Baxter International, to its Board of Directors 
effective immediately.  Almeida will serve as an independent director, and will 
become the board’s 11th member.  Almeida brings 25 years of experience 

in healthcare (including medical devices, consumer health products, surgical 
instruments and biopharmaceuticals), as well as an extensive background in 
public company governance.

Finnish wholesaler and retailer Oriola-KD Corporation and Boehringer 
Ingelheim pledged to continue their longstanding cooperation in a new agreement 
signed on April 7th. This agreement solifies the companies’ goals to study and 
develop innovative solutions in the interest of better health for the Finnish 
population.

Leading information and technology services provider QuintilesIMS has 
announced its alliance with SalesForce to build next generation solutions for life 
sciences firms – from molecule to market.  These new solutions will be built on 
the SalesForce platform and will incorporate the advantages of a built-in cloud 
and mobile, social and artificial intelligence capabilities.  These solutions will be 
designed to assist life science companies better manage clinical trials, accelerate 
patient recruitment and improve the efficiency and effectiveness of marketing 
activities, along with other key commercial objectives.  Terms of the global multi-
year agreement have not been disclosed.

The U.S. Food and Drug Administration has approved Renflexis (infliximab-
abda) for multiple indications.  The drug, the second biosimilar to Remicade, is 
administered through IV infusion.  Developed by South Korean company Samsung 
Bioepis, it will be marketed by U.S. pharmaceutical manufacturer Merck.

May

AmerisourceBergen Corporation reported second quarter 2017 results 
with revenues of US$37.1 billion, a 4% increase year over year. Gross profits 
rose 16.8% from the same period last year to US$1.3 billion. Separately 
AmerisourceBergen has signed a new five-year pharmaceutical agreement with 
Express Scripts.  The current agreement expires in September of 2017, while 
the new agreement will extend through September 30, 2022. “We are extremely 
pleased and proud to continue to be the strategic partner of choice and provide 
brand pharmaceuticals for Express Scripts,” AmerisourceBergen’s Chairman, 
President and CEO, Steve Collis, said. AmerisourceBergen’s 2016 revenue 
contribution from its Express Scripts relationship was approximately US$23 
billion. 

Cardinal Health’s board of directors has approved a 3% increase to its 
quarterly dividend beginning July 15, 2017.  The dividend increase (US$0.4624 
per share) allows Cardinal to provide approximately a 2.5% dividend yield based 
on its current price.

McKesson Corporation subsidiary McKesson Canada has announced 
significant upgrades and enhancements to its PACMED Core software platform.  
This platform is designed to support customers, improve efficiency of compliance 
packaging for patients, advance packaging accuracy and further enhance 
pharmacy workflow. McKesson Canada is the exclusive distributor of PACMED 
and PACVision to Canadian hospital and retail pharmacies. 

Profarma announced first quarter results for 2017, with consolidated gross 
revenues of R$1.2 billion (US$324.5 million), highlighted by a 56.7% rise in its 
retail sales division.  The gross profit for its pharmaceutical distribution division 
rose by 9.3% to R$82.4 million (US$22.2 million) and its independent customer 
segment grew by 19.9%. Its specialty division also saw an increase in sales, by 
12.8%.

Walgreens and Rite Aid have taken steps to force antitrust officials at the 
U.S. Federal Trade Commission to make a decision on the Walgreens’ merger 
with Rite Aid.  Both companies have said that they have complied with all requests 
for information by the FTC and have called for a deadline of July 8th for the 
agency to make its final decision.  

The National Association of Chain Drug Stores (NACDS) and the Healthcare 
Distribution Alliance (HDA) submitted a joint op-ed that was published in The 
Hill concerning the importation of drugs to the U.S. from foreign markets, and the 
risks associated with these imports. John Gray, President of HDA, along with 
NACDS president, Steve Anderson, reiterated that the importation of foreign 
market pharmaceuticals is not a health cost panacea and would, in fact, undo 
current legislation designed to maintain the integrity of the closed pharmaceutical 
supply chain in the country.

5



2016 MEMBERS IN THE NEWS...

June

Mr. Ken Suzuki was re-elected as President of the Japan Pharmaceutical 
Wholesalers Association (JPWA) for a third two-year term at the association’s 
general meeting on May 25th.  “We will continue to work on the promotion of 
single-product, single-price transactions,” Mr. Suzuki said. It was also decided 
that going forward there will be a limit of two terms served , with an extension 
allowed if agreed upon by the Board.  Mr. Suzuki also serves as Vice Chairman 
of IFPW’s Board of Directors.

In order to improve supply chain efficiency and help reduce the cost 
of generic drugs, Express Scripts announced that it will participate in the 
Walgreens Boots Alliance Development (WBAD) group purchasing 
organization through its wholly-owned subsidiary Innovative Product 
Alignment.  Additionally, Econdisc Contracting Solutions, a group purchasing 
organization that contracts directly with manufacturers, will also have access 
to WBAD’s sourcing efforts through an agreement between Econdisc and 
Innovative Product Alignment.

The month of March saw a 4.4% decline in ethical drug sales in Japan 
compared to the same month last year, reported Crecon Research and 
Consulting.  Demand for Hepatitis C cures dipped while generics added 
downward pressure on the revenues of their originators.  Sales in flu drugs and 
pollen allergy treatments declined in February.  Crecon’s report is based on 
sales of wholesalers to healthcare providers.

EBOS Group Limited entered into a binding agreement to acquire HPS, 
Australia’s largest provider of outsourced pharmacy services to hospitals, 
for A$154 million (US$117.3 million.)  The acquisition will extend EBOS’ 
existing hospital business in Australia and take advantage of HPS’ long-term 
relationships and contracts with key hospital groups, correctional facilities, 
oncology and fertility clinics EBOS Group Chief Executive Officer, Patrick 
Davies, said that the HPS acquisition is an important strategic investment, 
giving the group a vertically integrated model in the market segment.

Walgreens Boots Alliance announced that it will scrap its deal with Rite 
Aid in its current form in favor of a new agreement.  Under this new agreement, 
Walgreens Boots Alliance will acquire 2,186 Rite Aid locations for US$5.175 
billion in cash.  The deal includes the assumption of real estate leases 
and the grant of an option to Rite Aid to become a member of Walgreens 
Boots Alliance’s group purchasing organization, Walgreens Boots Alliance 
Development.  The current divestiture agreement with Fred’s Pharmacy (part of 
the original merger deal) is terminated.  Stefano Pessina, WBA executive vice 
chairman and CEO of Walgreens Boots Alliance, said “This new transaction 
extends our growth strategy and offers additional operational and financial 
benefits.”AmerisourceBergen Corporation’s (ABC) specialty pharmacy, U.S. 
Bioservices, has been awarded specialty pharmacy practice accreditation by 
the Center for Pharmacy Practice Accreditation.  “We understand that patients 
who need a specialty medication also need specialized care,” U.S. Bioservices 
president Kelly Ratcliff said.  “This accreditation is a tribute tour associates and 
their unwavering commitment to delivery integrated, high-touch clinical care 
to patients and caregivers every day.  Our leadership team continues to align 
all of our decisions and investment around that core responsibility—improving 
lives through high quality care.”  

July
McKesson Pharmacy Systems announced the integration of 

medication synchronization and mobile delivery into its portfolio of pharmacy 
management systems, including their EnterpriseRx, PharmacyRx and 
Pharmaserv. Pharmacies using these enhancements can expect improved 
patient medication adherence and measurement as well as further streamlining 
of pharmacy workflow, mobile delivery and tracking capabilities.
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AmerisourceBergen’s third party logistics provider ICS has been 

awarded certification under ISO 9001:2015 by the International Organization of 
Standardization.  ISO’s standards define requirements for quality management 
systems so that companies can achieve better efficiency, higher satisfaction 
from their customers, and improved patient safety.  Receiving this certification 
recognizes ICS for their efforts and commitment to the safety and security of the 
pharmaceutical supply chain.

McKesson’s annual ideaShare Conference in New Orleans is expected 
to attract nearly 1900 independent pharmacies and is on pace to set record 
attendance.  The conference will shine the spotlight on connecting customers 
with industry experts and peers, and will featuring 124 networking sessions, as 
well as seminars, workshops and continuing education classes.  The event will 
help attendees improve their performance and profitability in their own stores.  

This week Cardinal Health put its China unit, Cardinal Health China, 
up for sale garnering interest from Shanghai Pharmaceutical Holding Co., Ltd, 
China Resources Pharmaceutical Group Ltd. and Sinopharm Group Co., 
Ltd. Sources close to the matter state that the deal may be worth up to US$1.5 
billion.   Cardinal Health China is one of China’s largest drug distributors, and 
operates 16 distribution centers in 20 cities.  In 2015, it generated more than 
US$3 billion in revenue.

Walgreens Boots Alliance (WBA) has announced that it has a binding offer 
from Fareva to take over WBA’s contract manufacturing unit, BCM in a 10-year 
global agreement.  Under the terms of the agreement, Fareva will take ownership 
of BCM’s business, which operates manufacturing facilities in the U.K., France 
and Germany. BCM manufactures beauty brands and private label products, 
including products sold in the U.S.  The agreement also provides WBA with a 
core multinational manufacturing and development resources which will assist in 
the acceleration of the company’s global market strategy.

According to Crecon Research and Consulting, Japan’s ethical drug sales 
ticked up 1.7% in May, as compared with the previous year.  Growth in cancer 
drugs were held down due to the impact of the lingering effects of a 50% price 
cut in Opdivo.  Crecon’s report is based on sales of pharmaceutical wholesalers 
to healthcare providers.  Separately, it was reported that the generic use rate in 
Japan in FY2016 through March was at 65.5% based on volume.  This is a 59.5% 
increase year over year according to the Japan Generic Medicines Association 
(JGA).

In its first US launch under a global biosimilar partnership with Samsung 
Bioepis, Merck introduced its Renflexis (infliximababda), a biosimilar of Remicade. 
The company said that Renflexis would be launched with a wholesaler acquisition 
cost of $753.39, which represents a 35% discount to Remicade’s current list price. 
Remicade was the 5th best-selling drug in the United States in 2016 with US$5.3 
billion generated on an invoice price basis, according to QuintilesIMS data.

August

Cardinal Health announced its Q4 and full-year results.  The pharmaceutical 
segment saw growth from both increased distribution and strong specialty 
performance.  Revenues increased 5% to US$33 billion in the fourth quarter, 
and US$130 billion (7%) overall for the full year.  “While the last 12 months were 
clearly a dynamic period in healthcare and certainly presented chcallenges for 
our fiscal ‘17, it was also a year in which we took important action to strengthen 
our market positioning, grow our scale, add new long-term drivers of growth, and 
improve the overall balance of our integrated portfolio,” stated Cardinal Chairman 
and CEO George Barrett.

Walgreens Boots Alliance (WBA) announced a partnership with KKR, 
allowing the two companies to acquire PharMerica, an institutional pharmacy 
company.  The all cash transaction of roughly US$1.4 billion will make PharMerica 
a privately-held company. Separately, WBA has terminated its relationship with 
the troubled Theranos.  One day prior to the termination, Theranos was forced 
to acknowledge that more than 10% of the test reports (approximately 31,000) 
provided to Walgreens customers were null and void.  Theranos Wellness Centers 
were located in Arizona (40 locations) and California (one location.)
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Parazelsus Ltd. Afghanistan announced their merger with 786 Pharma 
Ltd, Afghanistan’s first international-standard pharmacy chain with 20 pharmacies 
in Kabul.  The companies will combine under a new name, 786 Parazelsus 
Afghanistan (786 PZAF) and aim to become the leading pharmaceutical/
wholesale and retail company for pharmaceutical, healthcare and medical 
products in country. In addition, 786 PZAF will be working to expand the number of 
international brands it carries.  For more information on Parazelsus or Parazelsus 
786, please contact Dinesh Tarachandani at dinesh.tarachandani@parazelsus.
com.

AmerisourceBergen Corporation announced third quarter results with 
revenues of US$38.7 billion, an increase of 4.9%.  Gross profits declined 2.5% to 
US$1.1 billion.  The company attributed the decline to a US$121 million decrease 
in gains due to litigation settlements and a decrease in the pharmaceutical 
distribution services segment. AmerisourceBergen Specialty Group posted 
a 10.3% revenue increase, the 14th consecutive quarter of over 10% growth. 
Combined revenue for ABC’s consulting services business, World Couriers and 
MWI Animal Health was US$1.7 billion, and an operating income of US$95 million.

McKesson Corporation has agreed to sell its hospital and system IT 
business to Allscripts in an all cash deal of US$185 million (subject to adjustments 
for net debt and working capital.)  The sale of the unit should close in Q4.  
Separately, McKesson reported Q1 2018 results.  Revenues were up 3% year 
over year  at US$51.1 billion, and adjusted earnings per diluted share were down 
22% to $2.46 (compared with $3.15 one year ago.) North America pharmaceutical 
distribution and services segment were up 4% to US$43 billion (and 5% on a 
constant currency basis.) International pharmaceutical distribution and services 
were at US$6.4 billion, up 1% on a reported basis (6% on a constant currency 
basis.)  This was driven by acquisitions and market growth.

Profarma (Brazil) released its 2Q17 financial results, showing consolidated 
gross revenue of R$1,226 million (US$391 million), a 6.7% increase year over 
year, and gross revenue of R$1,042 million (US$332 million), an increase of 3.9% 
over same quarter of 2016 for its pharmaceutical distribution unit. Net revenues 
were R$1,045 million (US$333 million) as compared with R$1,000 million 
(US$319 million) the previous year.

Japanese pharmaceutical wholesalers (including Toho and Suzuken) 
reported lower price settlement rates due to the demands of medical institutions 
and insurance pharmacies for re-negotiated pricing.   Even smaller distributors 
such as Vital KSK Holdings reported a lower settlement rate for the April to 
June quarter due to the tough business conditions of its customers. The price 
settlement rate represents the percentage of sales of products whose delivery 
prices have been determined versus sales of all products (including drugs without 
settlement prices) sold to customers.

September

2016 MEMBERS IN THE NEWS...

August (continued)

Hong Kong’s China Resources Pharmaceutical Group Limited 
announced its interim results for the six months ended 30 June 2017 ("Reporting 
Period"). As at 30 June 2017, the Group recorded total revenue of approximately 
HK$82,737.6 million (US$10.6 billion), representing an increase of 9.4% year-
on-year (an increase of 15% in RMB terms). Revenue of its three major business 
segments, namely pharmaceutical manufacturing, pharmaceutical distribution 
and pharmaceutical retail, accounted for 13.9%, 83.5% and 2.6% of the Group's 
total revenue, respectively. The Group's gross profit for the period amounted to 
approximately HK$12,528.0 million (US$1.61 billion), representing an increase of 
6.6% year-on-year (12.1% in RMB terms). Gross profit margin was 15.1%.

Oriola-KD Corporation (Finland) has announced the acquisition of ICTHS 
Health Support, a provider of services to pharmacies, pharmaceutical companies 
and healthcare operators.  The acquisition comes as Oriola strengthens its 
position and strategy to offer a wise range of services to various healthcare 
providers and companies in both Sweden and Finland.
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On July 7th, McKesson Canada announced that it had acquired all 

outstanding shares of Uniprix, following regulatory approval by the Competition 
Bureau of Canada. Under the agreement, individual pharmacies will remain 
independently-owned and will continue to operate under the Uniprix brand.

In an effort to assist with hurricane recovery efforts, The AmerisourceBergen 
Foundation has committed more than US$100,000 to the communities that have 
suffered due to hurricanes Harvey and Irma.  Of the US$100,000 total, US$50,000 
in targeted donations was given to regional relief organizations in Houston and 
across the Caribbean that are focused on building healthy communities and 
improving patient outcomes.  AmerisourceBergen has also committed to matching 
funds up to US$100,000 for donations to the American Red Cross by customers 
and AmerisourceBergen associates.

McKesson Foundation announced donations in cash, products, and 
equipment to victims of hurricanes Harvey and Irma, bringing their total 
commitment to more than US$600,000. Of the total amount, US$185,000 will 
go directly to Americares.  McKesson employee contributions, now totaling more 
than US$125,000, will also be matched by McKesson Foundation.  “Our hearts 
are with the people and communities dealing with the aftermath of these storms,” 
said John Hammergren, Chairman and CEO of McKesson, “We have employees 
and customers in many of the areas impacted by the hurricanes and are proud of 
how our employees have responded to these disasters.”

On September 19th, Walgreens Boots Alliance announced that its 
amended purchase agreement of Rite Aid has been approved.  The deal, totaling 
US$4.38 billion in cash and other considerations, secured regulatory clearance 
for Walgreen’s takeover of 1,932 Rite Aid stores, three distributions centers and 
related inventory. Once all stores are acquired, they will be converted to the 
Walgreens brand in a phased approach over time. In an interview, Walgreens 
executive vice chairman and CEO, Stefano Pessina stated, “Combining 
Walgreens retail pharmacy network with a strong portfolio of Rite Aid locations is 
expected to help us achieve enhanced, sustainable growth while enabling us to 
broaden our reach and provide greater access to convenient, affordable care in 
more local neighborhoods across the United States.”

The president of the Federation of Japan Pharmaceutical Wholesalers 
(and IFPW Vice Chairman) Ken Suzuki, requested that the Central Social 
Insurance Medical Council initiate guidelines to encourage all parties involved 
in drug purchases to abide by prices settled in single-product, single-price 
transactions until the end of the fiscal year.  The request was made at hearings 
held by Chuikyo’s drug pricing subcommittee. No objections were raised by 
subcommittee members.  

October

Government-back Shanghai Pharmaceuticals Holding Co. (China) and 
investment group FountainVest Partners have both submitted second round bids 
for Cardinal Health’s Chinese distribution unit.  The deal, valued at more than 
US$1 billion according to sources familiar with the deal, has also garnered interest 
from Warburg Pincus and PAG Asia Capital.  Cardinal Health China’s market 
value is approximately US$20.8 billion.  Advanced negotiations are expected to 
commence in the next few weeks.

AmerisourceBergen’s Lash Group has unveiled Fusion, a new tech 
ecosystem for patients that is designed to bring both technologies and patient 
support systems together.  The new system offers advanced data models in order 
to give patients, providers and manufacturers a more personalized experience by 
streamlining administrative tasks and allowing for quicker access to treatment.

McKesson Corporation reported a second quarter revenue increase to 
US$52.05 billion up from US$49.96 billion.  The rise was attributed to “organic 
growth across multiple business units, including the company’s strategic sourcing 
benefits through ClarusONE.  Included in the company earnings were impairment 
and structuring charges related to changes made in the company’s United 
Kingdom retail pharmacy business, prompted by reimbursement reductions 
implemented by the U.K. government.  Separately the company announced that 
Paul Julian, Executive Vice President and Group President, will retire at the end 
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of 2017.  Mr. Julian is credited with driving the company’s successful efforts to 
regain its position as North America’s largest pharmaceutical distributor during his 
tenure as President of McKesson Pharmaceutical.  

Walgreens Boots Alliance reported fourth quarter results, including an 
increase in revenues from its Retail Pharmacy USA division to US$22.3 billion.  
Revenues from its Pharmaceutical Wholesale division also saw an increase of 
0.8% to US$5.4 billion.  Revenues from its international retail pharmacy division 
did see a drop of 3.2% to US$2.9 billion.  It was noted that in terms of number of 
prescriptions filled, including immunizations, the company saw an increase of 9% 
on a 30-day adjusted basis in the quarter.

According to the Russian Business Rating (RBC) 500, Russian 
pharmaceutical company PROTEK Group rose from #55 to #49, making it one 
of the top 50 largest companies in Russia.  Protek’s high performance in 2016 
exceeded market averages across all segments, including distribution, retail, and 
production.

November

Cardinal Health announced that George Barrett will step down as CEO 
and serve as Chairman.  He will be replaced by current CFO Mike Kaufmann as 
of January 1, 2018, and the position of CFO will be assumed by Jorge Gomez.  
Cardinal also announced lower-than-expected quarterly revenue duein part to the 
low prices for generic drugs. The pharmaceutical unit made a profit of US$467 
million in the first quarter ended September 30th, a 13% drop year over year, 
but still ahead of analysts’ expectations.  Cardinal Health Specialty Solutions 
also introduced a new cloud-based patient engagement platformed aimed at 
addressing an unmet need from the biopharma industry.  The new platform will 
provide better insights into patient experience and the overall treatment journey.

McKesson Corporation has signed a purchase agreement with NRG 
Energy for the construction of a new 3-megawatt solar installation at its 
Robbinsville, NJ distribution center location.  Long term plans for solar arrays on 
McKesson distribution centers are included in the next phase of its sustainability 
program. Separately, McKesson announced that it has signed an agreement to 
urchase RxCrossroads from CVS Health.  RxCrossoads is a provider of tailored 
services for pharmaceutical and biotechnology manufacturers.

On November 6th, QuintilesIMS rebranded the publicly traded company as 
IQVIA (ticker symbol IQV.) Ari Bousbib, IQVIA Chairman and CEO stated, “Our 
clients have been instrumental in our becoming IQVIA. IMS Health and Quintiles 
came together because our clients were asking for better, faster ways to bring 
innovations to patients and capture the improvements the industry has been 
pursuing.” IQVIA also announced that its customized client solutions for advanced 
analytics and extensive industry knowledge would be powered by IQVIA Core.
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October (continued) December

Profarma Distribuidora announced their third quarter results for 2017 
with a substantial increase in consolidated revenue of 4.5% to US$359.2 million. 
Sales for the retail division rose by 58.7% which accounted for approximately 
55% of consolidated profits. Their pharmaceutical distribution division also saw 
an increase in sales of health and beauty products of 44.6%.

Temasek Holdings Pte. is exploring the sale of its 20% stake in Zuellig 
Pharma.  Deliberations are in early stages, but if finalized, would add to the US$28 
billion of health care acquisitions in Asia announced just this year, according to 
Bloomberg.  Zuellig Pharma holds a vast distribution network in a dozen Asian 
markets.  Temasek is believed to be seeking US$1 billion for its holding.

MWI Animal Health, a division of AmerisourceBergen, announced that it 
will acquire Northeast Veterinary Supply (NEVESCO), a regional distributor of 
veterinary pharmaceuticals and medical supplies for the northeast region of the 
U.S. The acquisition of NEVSCO enlarge MWI’s position to support independent 
veterinary practices and add greater value and care to animal health customers.

AmerisourceBergen Corporation (ABC) announced plans to build 
partnerships to help fight the opioid abuse.  Currently ABC provides the U.S. 
Drug Enforcement Agency with daily reports of all opioid-based medicine orders, 
including quantity, type and receiving pharmacy.  ABC also reaffirmed their 
commitment continue to invest in its Diversion Control Team, which includes 
pharmacists, pharmacy technicians and form law enforcement professionals and 
is tasked with customer site visits, surveillance and customer product reviews.  
Separately, ABC also announced that civil penalties in relation to U.S. Justice 
Department probes have reached US$625 million.

GlaxoSmithKline is looking for ways to explore the development of a 
current experimental cancer treatment as part of its focus to expand oncology, 
just two years after selling its stable of tumor therapies.  A medication targeting 
a protein called BCMA has shown a significant response rate in the treatment of 
myeloma, and is viewed as twice as effective as a rival product from Johnson and 
Johnson and Genmab A/S.

Walgreens, the pharmacy division of Walgreens Boots Alliance has 
announced a new branding under the tagline “Walgreens. Trusted since 1901”, 
emphasizing the year the Walgreens legacy was started.  The campaign focuses 
on the attributes of care, trust and accessibility, and will include advertising and 
marketing as well as a purpose to champion health and well-being in every 
community across the U.S.

Ken Suzuki, president of the Federation of Japan Pharmaceutical 
Wholesalers Association (JPWA) and an IFPW Director, urged the Japanese 
government, if it intends to carry out the so-called “off-year” drug price revisions, 
that the revisions should only cover products that truly have large price 
discrepancies (between NHI and market prices).
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IFPW'S 2017 CEO ROUNDTABLE

IFPW's annual CEO Roundtable has become a spring tradition and 
continues to provide wholesaler CEOs with the information and tools necessary 
in today's changing environment. 

The International Federation of Pharmaceutical Wholesalers’ (IFPW) held 
its 2016 CEO Roundtable at the beautiful Corinthia Hotel located in the Whitehall 
section of midtown London. The meeting, May 8th & 9th, attracted a diverse 
group of more than 50 participants from all over the globe.

 

Attendees were treated to timely and relevant topics given by speakers from 
global companies, including IQVIA (formerly QuintilesIMS), Amgen, McKinsey, 
Barclays and EY.  The business session was highlighted by a presentation on 
Manufacturer Perspective from Ari Bousbib of IQVIA.

The Welcome Reception and Dinner was held the evening of the 21st at the 
exclusive One Whitehall, directly across the street from the Corinthia Hotel.  In 
keeping with the geographical rotation between New York and London, the 2018 
CEO Roundtable will return to the iconic Pierre Hotel in midtown Manhattan next 
to Central Park on April 10, 2018.
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Ari Bousbib, CEO, 
IQVIA

Steve Collis, Chairman, President &
CEO, AmerisourceBergen Corp.

IFPW Chairman

London's Corinthia Hotel
Whitehall, London.

IFPW'S 2018 GENERAL MEMBERSHIP MEETING

IFPW's General Membership Meeting strives to provide companies with 
the insight needed to be successful in a changing marketplace and showcase 
the industry from the perspective of pharmaceutical distribution. It represents 
a gathering of the industry's thought leaders, which strengthens relationships 
with other stakeholders and builds overall confidence in the healthcare delivery 
system.

Participants in IFPW's General Membership Meeting hear presentations of 
noted industry representatives forecasting the industry in order to better gauge 
the current industry conditions as well as how the industry may look in the future. 
Noted speakers -- some of them your peers, other your customers -- share 
their experiences and thoughts on how to take advantage of the globalization 
process, emerging distribution models, issues within the supply chain, emerging 
geographic markets, plus other subjects of critical importance in today's 
business environment. 

For the first time since 2006, IFPW's premier biennial meeting returns 
to the United States October 10-12, 2018 in Washington, D.C. at the Trump 
International Hotel located in the historic Old Post Office on Pennsylvania 
Avenue just steps from the Capitol, White House and countless D.C. attractions. 
Attendees can look forward to a comprehensive business program jam-packed 
with topics critical to the pharmaceutical industry, including:

Intersection of Healthcare & Technology
International Wellness through Business Innovation
The Global Goals and How Companies are Responding
Better Care and Outcomes at a Lower Cost
The U.S. "Big 3" Wholesalers - Doing Business in a Consolidated Market
The Role of Pharmacy in the U.S. Healthcare System
A Look Into Today's Manufactrer Services
Disruptive Forces in the Pharmaceutical Industry
Perspectives from Key Manufacturers
The Future of Healthcare Delivery

For more information on registration and sponsorship opportunities, please 
contact Christina Tucker at c.tucker@ifpw.com or visit:

www.ifpw.com/meetings/2018GMM
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IFPW'S 2017 FINANCIAL INFORMATION
Balance Sheet 

December 31, 2017
 (in US dollars)

ASSETS
 Cash & Investments
 Accounts Receivable
 Deposits and Prepaids

   Total Assets
LIABILITIES
 Accounts Payable
 Advance Sponsorships/Exhibit Fees
 Dues Paid in Advance

   Total Liabilities
MEMBERS' CAPITAL
 Retained Earnings
 Net Income (2017)
 
   Total Members' Capital

   Total Liabilities & Capital

424,379
156,698

39,012

620,089

4,901
160,000
269,960

434,861

273,012
(87,784)

185,228

620,089

Income Statement 
(in US dollars)

Operating Revenue (Dues)

Operating Expenses
 Management Fees & Staff Expenses
 Directors' Expenses
 Office Expenses
 IFPW Foundation Support

   Net Operating Income

Meeting Revenue
 General Membership Meeting Revenues
 CEO Roundtable Revenues
 

Meeting Expenses
 General Membership Meeting Expenses
 CEO Roundtable Expenses

   Net Meeting Income
   
Other Revenue

   TOTAL NET INCOME / (LOSS)

915,115
--

37,270
150,000

1,113,000

10,615

1,102,385

--
8,000

46
108,163

108,209

8,000

(100,209)

1,809

(87,874)


